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My Sales TacticsE is a professiona
focused on providing you with effective strategies to build strong
businesses, powerful teams and dynamic individuals. Barb Girson

and her team provide you with expertise to accomplish your goals.

In our professional skill development programs, active participants will
build confidence, take consistent action, celebrate victories, effectively
deal with disappointments and most importantly increase profits.

As the principal of My Sales Tacti
interactive, creative speaker, coach and author. She shares

successful systems and sales strategies that stick via leader retreats,
conventions, workshops, and teleconference trainings.

What sets her work apart is that she teaches with the knowledge that
can only come from experience at all levels. She has a proven track
record of helping others succeed.

Barb Girson...

§ began in Tupperware part-time while teaching full-time

8§ placed # 2 in nation, out of 10,000 Managers and
80,000 Consultants

§ was one of the youngest managers ever
offered a franchise

§ led the multi-million dollar Tupperware franchise to the top
10% of franchises in North America

8 successfully supported family for 11 straight years from
direct selling income

8 moved to the corporate arena for the past decade

Barb Girsonbdés senior management

Vice President & General Manager, Knowledge Adventure
National Sales Director, The Body Shop At Home

Director of Field Sales, Discovery Toys - North America
Founder & President, My Sal es TacticsE

We lielp you. grow sales!

Coachivg

8§ Develop personalized
performance plans

8 Accelerate growth via
collaborative process

§ Address challenges &
find practical solutions

§ Customize packages for
1:1/ small group
coaching

Cousulting

§ Facilitate senior management meetings/retreats
§ Conduct strategic & tactical planning
§ [Establish sales/recruitment systems
§ Create marketing / training campaigns/programs
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Speaking

§ Enhance point to point communication

§ Infuse sizzle & substance to the motion of your plan

§ Design sales tactics that stick with your customer

Previous Topies nclude...

Recruiting: Share Your
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How To Build A Gi-ANT Sal es Funnel

Visit my websitel
www.MySalesTactics.com
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